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Know your values to make investing easier

BARBARA STEWART
Special to QMI Agency

We all have different at-
titudes about money.

Some of us are interested
in serving others and dol-
lar signs are not a sig-
nificant part of our lives.
Others inherit wealth or a
sense of entitlement and
never think about money
because it’s always there.
In any case, our upbring-
ing and perspectives influ-
ence how we value money
and investing.

Almost everyone puts to-
gether a budget or savings
plan at some point, but
how often do we consider
how we value money? Do
we even know why we
should bother? In my pro-
fessional life, I have talked
with many families about
investment objectives.
Most aren’t really sure
what they should discuss
with an investment advi-
sor so, when asked about

their values, people often
quip “make me a high re-
turn with no risk.”

By focusing only on re-
turn and risk, investors
are focusing on two things
that change from day to
day. A proper investing
foundation should be
built on more permanent
things, such as your core
values. Only with a strong
foundation can an inves-
tor stick with a plan.

Unfortunately, invest-
ing isn’t normally taught
in schools and what we
learn is often picked up
from friends, colleagues
and the media. Most
people ask the same ques-
tions and make the same
comments. The media
and financial marketers
have done an amazing job
conditioning us to be con-
stantly worried about the
latest crisis.

Why should we care
about mass psychology and
its affect on our decision-

Investing

success is

easier if you

take responsibility for
your values. Before
starting an investment
program, ask yourself
what you are trying to
accomplish. »

making? If you aren’t sure
what you are looking for,
you are vulnerable. If most
of us have similar thoughts
about investing, is it any
wonder that marketers are
preying on our collective
fear? As investors, we are
easily drawn in by a sales
pitch if it feels as though
it will offer us a free lunch.
A smartly timed pitch can
fuel our emotions and, as a
result, we can be prone to
making quick, uninformed
decisions.

Investing success is eas-
ier if you take responsibil-
ity for your values. Before

starting an investment
program, ask yourself
what you are trying to ac-
complish. Are there par-
ticular types of businesses
that resonate with you

and others that you want
to avoid? Be clear with
yourself as to what really
matters. Take the time to
decide how you will mea-
sure your success. In other

words: How will you know

if your investment plan is
working for you?

— BARBARA STEWART, CFA, is

with Cumberland Private Wealth

Management Inc.

Fleld of Immigration
YOU ARE INVITED TO A FREE
IMMIGRATION CONSULTANT OPEN HOUSE
WHERE: HERZING COLLEGE - EATON CENTRE CAMPUS
WHEN: WEDNESDAY, JANUARY 23RD FROM 10:00 AM TO 7:00 PM

e Tour the Campus
e Meet Instructors
e Learn about employment opportunities

Register now at

infotoronto@herzing.edu
or call

1-800-639-2273
to confirm your attendance
Program is accredited by the Immigration Consultants

of Canada Regulatory Council (ICCRC)

Contact Herzing College today!

HERZING

COLLEGE

1-800-NEW CAREER
1-800-639-2273

Herzing.ca/Toronto | infotoronto@herzing.edu

Advanced Medical Therapeutics

SKIN TAG, MOLES

& WART CLINIC

Unslightly, Irritating and Annoying!

o Skin Warts ¢ Plantar Warts ¢ Moles
o Calluses o Skin Tags (single or Multiple)

EFFECTIVE TREATMENTS
AVAILABLE

can 416-897-0027

to book an appointment

1200 Sheppard Ave. E., Suite 509, North York
(Steps From Sheppard/Leslie Subway Station)

BRAMPTON CLINIC COMING SOON!

Fixed-rate
mortgages
looking better

CARL RENAUD
Special to QMI Agency

Many homeowners are
wondering what they
should do about their
mortgage interest rate;
should they opt for a vari-
able or fixed rate?

Many borrowers made
the right deci-

sion to fi-
nance their

mortgage Aﬁ_Xed I'ate
LA vill allow you to
variable

IS take advantage
cent years. of low rates
They saved

thousands

of dollars in

interest charges and

paid off more capital.
This is due to the fact

that a variable rate will

fluctuate according to

the Bank of Canada’s key

interest rate, which has

is 1%.

A lender’s variable rate
is usually the same as the
prime rate.

It is currently at 3%, but
could be even lower if the
money lender offers a
discount. Right now, you
can find a variable-rate
mortgage at around 2.75%.
With an interest rate of
1%, the weekly payment
for a $230,000 mort-
gage, amortized over

25 years, comes to

$200. With a rate

of 5%, the amount
jumps to $308.

Depending on
the loan, interest
charges would total

$2,255 or $11,249 at the
end of a year.

A fixed rate will allow
you to take advantage of
low rates for a longer pe-
riod of time, even though
the variable rate will re-
main more profitable in
the short term.



